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3ACTOCYBAHHS CRM -TEXHOJIOT'II 1JIsI ABTOMATM3AIIII ITPOIIECIB
B3AEMOUII I3 CITIOZKUBAYAMMU 3AKJIALY NOCJIYT

VY cTaTTi JOCHIKEHO MPOOIeMy MOXKIIMBOCTI Ta HeoOXinHOCTI 3acTocyBanHs CRM-TexHOmMOTI1 3 METOO
aBTOMAaTH3allii MpoleciB 00CIyroByBaHHs Ta B3a€MOJII i3 criokuBayaMu 3akiany nociyr. OCHOBHOIO METOIO
JOCIIKEHHS € OOTPYHTYBaHHS HeoOXigHOCTi 3acTocyBaHHs CRM-TeXHOIOTIT 3 METOI0 aBTOMATH3AIlil IPOIIeCiB
o0CIyroByBaHHsT Ta B3a€MOJIl i3 CIOXKMBaYaMW 3akKjaly IIOCAYr B yMOBax LHU(POBi3alii MapKETHHIY.
MoHorpadigHe HOCTiIKEHHS JTITepaTYPHHUX JHKEPEN Ta IiIXO/IB 10 BUPIMICHHS JaHOI MPOOJIEMH IT0Ka3aio, o
CRM-TexHONOTisl BUHUKIA SIK PE3yJbTaT PO3BUTKY aBTOMATH30BAaHMX CHUCTEM YIPaBIIiHHS MHiINPUEMCTBAMH.
OnHak, B IOAAIBIIOMY TaKa TEXHOJIOTis 3HaWIIIA BiZOOpaXXeHHs Ta o/iepKajia PO3BUTOK MO0 3aCTOCYBAaHHS HE
JHIIe BUPOOHWYMMH MiAIPHUEMCTBAMH, aje W MiANpHEMCTBAMH 1 3akyagaMu ycix cdep misuteHOCTI. A cam
PO3BHUTOK JaHOi TEeXHOJOTii NOoOyMOBaHMHM Ha aBTOMaTH3alil HaWUpIIOro Kosa (QYHKLIH 1 TmporeciB
00CITyTOBYBaHHS Ta B3a€MOJII i3 CHOXHMBAa4YeM IOCIYTH. AKTYalbHICTh BUPIMICHHS TaHOI HAYKOBOI MpoOieMu
HoJIATae B TOMY, LIO 3acTOCyBaHHA 3akiagaMu rmociayr CRM-texHomorii 103BOMUTE MiABUIIUTH €()EeKTUBHICTD
MapKEeTHHTOBHX B3a€MOJIN i3 crokuBadamu mociyr. JlocmimkeHHS npoOieMu 3miHCHEHO B Takid JIOTiUHIM
MOCJIIIOBHOCTI: BU3HA4Y€HO TepeqyMoBH BHHUKHEHHS CRM-TexHos10Tii, JOCHimKeHo ii CyTHICTb, 3rpyHOBaHoO i
npokiacuhpikoBaHO MPOILIECH B3aEMO/IIT, 1110 MiJSIraloTh aBToMaru3allii, Buokpemieno GpyHkuii CRM-texHomorii.
MeTo10I0TIYHNM 1HCTPYMEHTApIEM JIOCIIPKEHHS CIIyTYBAJIM: CUCTEMHHUH MiAXiJ, JOTIKO-CTPYKTYpHHUN aHai3
MPOIIECHOTO YIPABIiHHSA, METOJAH aHaJi3y W CHHTE3y, JIOTIYHOTO y3arajlbHeHHS, MOPiBHAHHA Ta iH. O0’€KTOM
JIOCIIIJKEHHS cTany npouecu 3actocyBanHss CRM-texHosorii y 3akiazi mociyr, a IpeIMeToM — aBTOMaTH3aLlis
(hyHKIIA B3aeMOIil CIOKMBadYa i3 3aK/IaOoM IMOCHYr Ha 3acagax 3actocyBanHs CRM-texwosorii. Y crarti
3rpymnoBaHo nepeaymoBu BuHUKHEHHsT CRM-TexHomorii, nocmimkeno cytaicte CRM-TexHOMOT11, BHOKpEMIICHO
¢yukuaii CRM-TexHos10r1i, 3rpynoBaHo MPOIECH, MO MiIsAraloTh aBTOMATH3AIll Ta 3MOICIBOBAHO B3a€MOJII1
CIIOXKMBaya 13 3aKJIaJIoM IociyT. JlocmipkeH s MATBEPIDKYE Ta TEOPETHYHO JOBOJUTS, 10 3acTocyBaHHsI CRM-
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TEXHOJIOTIT J03BOJISIE MiABUIINTH €()EeKTHBHICTh MapKETHHIOBHX B3a€MOJil 3aKiiasy i3 CIOXMBa4aMH ITOCIYT.
PesynbraT qOCHiKEHHS MOXYTh OYTH KOPHCHUMH IUIST MAPKETOJIOTIB Ta MEHEKEepiB 3aKiajliB HMOCIYT 010
3a0e3rneueHHs aBTOMAaTH3allil IIPOIECiB 00CIyrOBYBaHHS Ta B3a€MOJIH 13 CIIOXKMBa4aMH MOCIYT.

Knwuosi cnosa: mapxemune, ingopmayiiini mexnonozii 6 mapkemuney, yu@dposi mexHonozii
mapremuney, CRM-mexnonoeisn, ¢ynkyii CRM-cucmem, npoyecu obcnyeosysanns cnoscusaia nociye, npoyecu
83a€MO00ii 3i cnodlcusaiem nocayau, asmomMamusayis nPoyecié 00CIY208y8aANHA CNOACUBALA NOCTLY2.

APPLICATION OF CRM-TECHNOLOGY TO AUTOMATE THE PROCESSES
OF INTERACTION WITH CONSUMERS OF A SERVICE INSTITUTION

The article examines the problem of the possibility and necessity of using CRM technology to automate
service processes and interaction with consumers of a service institution. The main purpose of the study is to
substantiate the need to use CRM technology to automate service processes and interact with consumers of a
service institution in the context of digitalization of marketing. A monographic study of literature sources and
approaches to solving this problem has shown that CRM technology emerged as a result of the development of
automated enterprise management systems. However, in the future, this technology was reflected and developed
for use not only by manufacturing enterprises, but also by enterprises and institutions of all spheres of activity.
And the development of this technology itself is based on automating a wide range of functions and processes of
service and interaction with the consumer of the service. The relevance of solving this scientific problem lies in
the fact that the use of CRM technology by institutions of services will increase the effectiveness of marketing
interactions with consumers of services. The study of the problem is carried out in the following logical sequence:
the prerequisites for the creation of CRM technology are determined, its essence is studied, the functions of CRM
technology are highlighted, the interaction processes that are subject to automation are grouped and classified. The
methodological tools of the study were: a systematic approach, logical and structural analysis of process
management, methods of analysis and synthesis, logical generalization, comparison, etc. the object of the study
was the processes of using CRM technology in a service institution, and the subject was the automation of
consumer interaction functions with a service institution based on the application of CRM technology. The article
groups the prerequisites for the creation of CRM technology, examines the essence of CRM technology, highlights
the functions of CRM technology, groups the processes that are subject to automation and models the interaction
of the consumer with the service institution, the study confirms and theoretically proves that the use of CRM
technology allows you to increase the effectiveness of marketing interactions between the institution and service
consumers. The results of the study can be useful for marketers and managers of service institutions to ensure
automation of service processes and interactions with service consumers.

Key words: Marketing, information technologies in marketing, digital marketing technologies, CRM
technology, functions of CRM systems, service processes for the service consumer, processes of interaction with
the service consumer; automation of service processes for the service consumer.

ITocranoBka mpolJemMu y 3araJbHOMY BHIVIAAI I 1 3B’S30K 3 BaMKIUBHMH
HAYKOBHMH Ta NPAKTHYHUMH 3aBJaHHAMH. PO3BHHYTE KOHKYPEHTHE CEpelOBHUIIE, HOBI
3pOCTaroyi 3alUTH CIIOKMBAYIB LI0J0 MPOIIECiB 00CIyrOBYBaHHS Mi/l-4ac 31 CHEHHS KYMiBi,
udpoBizalis ycix cdep CycniabHOTrO KUTTS, HOBI BUKJIMKH Ta HOBI1 TEXHOJOI] MapKETUHTY
CTaBJISITh HOBI 32 SIKICTIO BUMOTH $SIK 710 (DYHKILIOHYBAaHHS MIJIPUEMCTB 1 3aKJIaJ(IB OCTYT, TaK
1 10 oprasi3anii npoueciB 00CIIyroByBaHHS CIIOXKMBAYiB y HUX. 3 1HIIOTO OOKY, €(pEeKTUBHICTh
peasnizanii MapKeTHHIOBOI JIISJIbHOCTI 3aKJIaly MOCIYT BU3HAYAETHCS ChOTO/IHI €(PEKTUBHICTIO
peasnizaiii B3aeMOii 3aKaay 13 croXuBadyeM Mociyr. BiacHe aBToMaru3aiiisi BUKOHYBaHUX
(GyHKLINA, MOBHOTa B3a€MOJli, THYYKICTb, O€3MEpepBHICTh NPOLECIB OOCIYyrOBYBaHHS €
YHHHUKAMH, SIKi 3a/JI0BOJBHSIOTH 3YCHIUISI MapKETOJIOTIB IMOAO0 3aJy4YeHHS CIOXHBAdiB B
orepaliiHy cucTeMy 00CIyroByBaHHs Ta 3a0€3MeueHHs MPUXUIBHOCTI CIIOXKHBAYa IMOCIYT J10
Takux 3akiafgiB. Tomy, e(pexkTHBHI MapKETWHIOBI B3aeMOJii IOBHHHI IependayaTtu
3aCTOCYBaHHS 1H(POPMAIITHIX TEXHOJIOTIH Y IHCTPYMEHTIB, cepest SIKuX akTyanbsHoro € CRM-
TEXHOJIOTisl. MOXJIMBICTh, HEOOXIAHICTh Ta Pe3yJbTATUBHICTH ii 3aCTOCYBaHHA y 3aKiajax
MIOCITYT, € HaraJbHUMH JO0 BUPINICHHS NMPAaKTUYHUMHU 3aBIAAHHSMH aBTOMATH3allii MPOIIECiB
00CIIyroByBaHHS Ta B3a€MO/II1 13 CIIOKMBAYaMHU 3aKJIay IOCIYT.

AHaJI3 OCTaHHIX JOCJHIIKEHb, Y AKHX 3all0MaTKOBAHO BHPilIeHHsA npodaemu. B
OCHOBY LH(]poBi3alii MapKEeTUHTOBUX 3YyCWJIb Ta BUKOHAHHS MAapKETUHIOBHX (YHKIIII
NOKJIaZIeHO 3acTtocyBaHHs iH(opmaniiinux CRM-texnonorii. Llum acniekrtam npuceaueni
npayi Takux 3apyODKHUX BUeHHX, K Jk. AxHa, C. Kima, K. Xana, /. Pir6i, /] Jleninrxama, H.
Tiena, Tropbana, Mak-Knena, K. Pa6abaxa, X. Moraa, X. I6parima, I1. I'piabepra, K.
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Xengpikca, B. Ciarxana, /[x. Crparmena, C. Yarepmxi. AcriekTu B3aeMoJIii CHIOXKMBaya Ta
HajJaBaya 1mociayr BucBitTiieHo B npaisx @. Kornepa, XK-XK. Jlambena, O. [llapamnu, B.
SApomenko, B. Ilomompnoi, H. T'eceneBoi. Croromui CRM-TexHOMOrT 3aCTOCOBYIOTHCS
HiIPUEMCTBAMU Pi3HUX cep MisTbHOCTI Ta ray3eid. OqHaK, MU BBAKAEMO, IO MOJATBIITUI
po3Butok CRM-TexHomoriii Ta iX 3aCTOCYBaHHS 3aKJIaZlaMU IOCIYT, SIKE XapaKTepU3YyeTbCs
MIEBHUMHU OCOOJIMBOCTSIMU 3 OTJISIAY Ha MPOIIECH OOCIYTOBYBaHHS, IO MPOTIKAIOTh, OTPEOyeE
[MOJAJIBIIOTO BUBUEHHS 1 JOCIIIKEHHS.

Hini crarri. LimsiMu crarti € OOIpyHTYBaHHS MOJIMBOCTI Ta HEOOXiIHOCTI
3actocyBanHd CRM-texHomnorii 3 MeTol aBTOMaTH3amii MpoIeciB OOCIyroByBaHHS Ta
B33a€MOJII1 13 CIIOXKMBAYaMHU 3aKJIaay ITOCIYT.

Metoaos0risi Ta METOIH JOCTiKeHHsI. METOI0IOTTYHAM MiATPYHTSAM JOCTIKEHHS
CIYryBaJIM TaKi MIAXOAW Ta METOAW: CHCTEMHHH IMiJXij, JIOTIKO-CTPYKTYpHUH aHai3
IIPOIIECHOTO YIIPABIIHHS, METOIU aHAJII3y, JIOTIYHOTO y3arajJbHEHHS, IOPIBHIHHS Ta 1H.

Buk/jag OCHOBHOrO Marepiajqy JOCTiI:KeHHSI 3 NOBHMM OOIPYHTYBAaHHSIM
OTPUMAHMX HAYKOBHX pe3y.abTaTiB. CbhOrojieHHI BUKJIMKH CTaBISATh HOBI BHUMOTHU IIOJO
PO3BHUTKY Ta B3a€MOJIIN 13 CHOXHBAuYaMH MOCIYT JJIs 3aKJIaiB cepH mociyr B YKpaiHi, HE
3BaKAIOYM HA BUIM CAMHUX TOCIYT: CAaHATOPHUX, (1)13KynLTypH0 CHIOPTHBHUX, TYPHCTHYHHX,
towro. Lle Hacammepen NPOAUKTOBAHO TAKMMH 30BHIIIHIMHU JI0 3aKJIa/iB HOCIYT YHHHUKAMH,
SK PO3BUTOK KOHKYPEHTHOT'O PHHKOBOTO CEPEIOBHUIINA Ta PUHKOBHX II€pEeBAar KOHKYPEHTIB;
MOCTifHE OHOBIIEHHSI Ta SIKICHE 3pPOCTAaHHS 3alMTIB CHOXKUBAYiB MOCIYr LIOAO MPOIECiB
0o0CyroByBaHHS IiJ-4ac 3MA1MCHEHHS KYMIBIl 1 3aJ0BOJIEHHS iX mOTped, MOBHOMIipHA
mudpoBizais ycix chep CycHniIbHOTO JKUTTS, EKOHOMIKM Ta MapKETHHTOBUX B3a€MOJIH i3
CHOXHMBayaMM; METOAMYHA PO3pOOKa Ta 3aCTOCYBAHHS HOBUX TEXHOJIOT1] MApKETUHIY Ta 1HIII.
VYci 1i ynHHUKK (HOPMYIOTH Ta BHCYBAIOTh HOBI 3a SIKICTIO BUMOTH SIK 710 (DYHKI[IOHYBaHHS
3aKJIaiB MOCIYT, A0 OpraHi3amii mpoueciB 0OCIyroByBaHHS CIIOXHBAYiB y HHUX, IO SKOCTI
MpoLEeCiB peamizamii B3aeEMOJIi 3akjaay 1 CIOXHBa4a TaK 1 JO IIBUAKOTO MPUHHSATTS
e(EeKTUBHHUX YIPABIIHCHKHUX PIllICHb MApPKETUHTOBOT'O CIIPSIMYBaHHSI.

3 iHmoro 60Ky, HOBI BUMOTH J0 peali3allii mpoIeciB aBToMaru3alii BUKOHYBaHHUX
(GyHKLINA, MOBHOTa B3a€MOJII 3aKiIaj-CIIOKHMBAY, THYYKICTh Ta O€3MEepepBHICTh IMPOLECIB
00CIyroByBaHHS € BHYTPIIIHIMA YMHHUKAaMH, SIKI 33JJOBOJIbHSIIOTH 3YCHJUISI MapKeTOJIOTIB
1010 3aJly4€HHs CIOXKHMBAaYiB B OMeEpaliiiHy cucreMy OOCIyroByBaHHs Ta 3a0e3ledeHHs
NPUXWIBHOCTI  CIIOKMBada TIOCHYT JO TaKUX 3aKiafiB, e(QeKTHBHOrO BHUKOHAHHS
MapKeTHHroBHX pimens (B. Spomenko, B. [Tononsha, H. T'ecenera, 2015).

CyKymHICTh NepeNiyeHUX TaKWX 30BHIIMIHIX 1 BHYTPIIIHIX YHMHHUKIB BH3HAyae€
nepeIyMOBU Ta HEOOXIAHICTh 3aCTOCYBaHHS 1H(OPMALIMHUX TEXHOJIOTIH YU THCTPYMEHTIB
aBTOMaTH3alii (yHKUIA B3aeMoaii 13 CHOXXKUBaueM MOCIYT, €(PEeKTHBHHUX MapKEeTHHTOBHUX
B3aEMO/IiH, cepel akux akTyanbHoro € CRM-texuomoris (/. Pir6i, JI. Jlexinrxam, 2004 ).

Posrnsinatoun  XpOHONOTIYHUN  PO3BUTOK  1H(QOpPMAlIMHUX  TEXHOJOrid  Ta
iHpopMaliifHuX cucTeM aBTOMaTH3auii (yHKLINA yrnpaBiliHHS MiIPUEMCTBAMH 1 3aKJIagaMu
nocinyr (Tropban, Mak-Kneitn, 2011), CRM-texHojoris (TEXHOJOTiS  YHIpPaBIiHHS
B3a€MOBITHOCHMHAMHU 13 KJIi€HTaMH) BHHHKIA K po3BUTOK CSRP TexHonorii (TexHomorii
IUTaHYBaHHS PECypCiB MiANPUEMCTBA, CHHXPOHI30BaHE 31 CIOXKHMBAayaMHM), a OCTaHHS, B CBOIO
yepry, Ha ocHOBI po3BUTKY ERP |l (TexHosoris ympaBiiHHS BHYTPIIIHIMH pecypcamu 1
30BHIIIHIMU  3B’si3kaMu  mianpueMctBa), ERP  (TexHonoris mnijaHyBaHHS pecypciB
nignpuemcTsa), MRP (Texnonoris nnanyBanns norpedu B Matepianax) (K. Xenapike, B.
Cinrxamn, [Jx. Ctparmen, 2007).

Y By3bkOoMy po3yMiHHI, cyTHicTh CRM-TexHomorii 3BOAUTHCA [0 TEXHOJIOTI]
aBToMartm3arii QyHKIIIH 1 TPOIeCiB B3a€MOBITHOCHH 13 criokuBadamu. bins mmupoko, CRM y
HAYKOBUX JDKepelax pO3IJISAAa€ThCs, SIK BIJNOBITHA TEXHOJOris, 1HTEPHET-TEXHOJIOTI,
KOHIIeTIis, iHpopMmariiiHa cucrema, cucTeMa yrpaBJliHHS SIKICTIO Ta CTpaTeris.

Tak, CRM-TexHoorist — TEeXHOIOTis aBTOMaTH3amii QyHKIIH peecTpallii, B3aEMO/Iil,
KOMepIlii, 00CIyroByBaHHs, CepBicy 3akiany 31 crnokuBadamu mnociayr (Axu JIx., Kim C.,
Xan K., 2003) . CRM-inTepHer-texnouoris (e-CRM) posrisinaetses, sk cucteMa, 1o 3’ €IHaHa
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13 cUcTeMaMH eJIEKTPOHHOI KOMEpIii 4M 1HIIUMH J0AATKaMU, SIKi JO3BOJISIOTH MPAIIOBATH 13
croxuBadeM depe3 on-line pecypcu Internet. CRM-koHIenIisl € KOHIEMIIE€0 MepcoHati3aii
B3a€MOBITHOCHH 13 KOXXHHM KJIIEHTOM, 33J0BOJIbHSIOYH YMOBH O€3MIEPEpPBHOCTI BiIHOCHH Ta
YTPUMYBaHHS TMPUXUIBLHOTO CTABJICHHS CIOXWBa4a JO TOPTiBEIbHOI MapKd YW 3aKjiaay
nociyr. CRM-indopmariiiina cucrema — 1ie¢ mporpaMHuii KOMIUIEKC, 0 popMye Ta J03BOJISIE
BECTH €IMHY 0a3y KIi€HTIB, BimoOpaxkatu icropito i B3aemoaii i 3uumu. CRM-cuctema
VIOpPaBIIHHS SIKICTIO BiJIOOpa’kae CHCTEMY MiABUIICHHS €(EKTHMBHOCTI B3a€EMOJIIi, a Ha I
OCHOBI YIPaBJIiHHS AKICTIO MPOTIKaHHS MPOLECIB 1 epeKTUBHOCTI peaizalii Oi3HeCc-TIPOIIEeCiB.
CRM-crparerisi po3risigacTbcs NpaKTUKaMH, SK Oi3Hec-CTpareris, Io Oa3yeTbcs Ha
MOCTIHHOMY aHami31 B3aEMOJIA 13 CIOXMBAa4aMH, BJIOCKOHAJCHHI ITMX BIJIHOCHH Ta
¢dbopMyBaHHI JOAITBHOCTI Ta 3a0e3neueHHi npuxmibHocTi criokuBada (Tien H., 2021, I'pinbepr
I1., 2009).

[IpakTruHa peasizallis MPOIECiB 0OCIYrOBYBaHHS CIOXKHMBAdiB 3aKJiaJaMd IOCIHYT,
BKa3ye, 110 B3a€MOJi1 3 HUIMH BiI0yBalOThCS SK Ha CTaJii MepIIMX KOHTAKTIB, TaK 1 Ha cTafil
0e3nmocepeIHHOr0 OOCIYyTOBYBaHHS B OIEpalliiiHiil cucTeMi, a TaKOX Ha CTajii KOHTaKTiB
micsmpoaakHoro obciayroByBanHs (micns HamanHs nociyru) (apama O., 2009). Tomy,
aBTOMaTH3aIlii 3 gonomMororo CRM-TexHoOri1 miuIAraroTh yci MpouecH B3aeMOIii 3aKiIary 4n
NIEPCOHANY 13 CHIOXKMBaUaMH 1mociiyr. HaMu npoBeieHo rpyiyBaHHs MPOLIECIB 1 poIeayp, ki
iUIATaroTh aBTOMaTH3aiii i3 3actocyBanasamM CRM-rexnosorii (puc. 1.1).

ABTOMATH3AIIiA IPOLIECIB Ta B3aEMOIi 3aKIay i3 CIIOKMBAYAMH MTOCITYT
i3 3actocyBanHsM CRM-texHoorii

Cranii Hepe).lonepauiﬁ}}a Ogepauii&na . Iicngonepamiiina
B3aeMOJil CTazld B3a€MO11 CTazlsl B3a€MO11 cTafis B3aeMoIii
3aKnajy i3 Sakjany Hnociyr 3aKiany Hnocayr 3aKIaly mocsyr

CIIOKMBAYAMU i3 CIOXKUBaYeM i3 CIIOXKUBaYeM i3 croxkuBaueM

HOCITYT nociyr nociyr HOCITYT

A A A
Iepconamizaris I'enepanis neperniky ®dopmyBanHs 0a3
CIO’KHBAYA; MOTEHIIIMHUX JIAHKUX CIIOKMBAYIB;
ineHTHOIKALIA CIIOXXHBAYiB; PO3MOILIT MOHITOPUHT
CIIOKMBAyYa; CITO’KMBAYIB 010 KOHTAKTIB, KyIiBEJIb,
YIIPaBJIiHHS pecypciB i HOCIyT, Ipo0IeM;
ITpouecu, mo KOHTaKTaMHU; olepaniiHUX CUCTEM KOHTPOJIb ITPOIIECIB
MiYIAral0Th reHepallis KJIiEHTChKOT 00cmyroByBaHHsI 00pOOKH 3aIuTIB Ta
aBTOMAaTH3AaLlii 0a3u CIIO)KUBaYIB; 3aKJialy OCIyT; pe3ysbTaTiB
i3 3acTocyBaH- aHaJIi3 KOHTAaKTIB i3 yIpaBJIiHHS, 00CITyroByBaHHS;
Hsim CRM- CIOXKMBayueM; aHaJIi3 aZMiHICTpyBaHHS Ta KOHTPOJIb TEPMiHIB
TEXHOJIOT1 JOXOZIB BiJ{ KOOpAMHAIIISI YTONI i3 CEpPBICHUX YTOJ;
CTOXKMBaya; aHaJi3 CHOXKNBavYaMH; ¢ikcarist Ta KOHTPOIJIb
npoGIieM KOHTPOJIb TPOTiKaHHS CEepBICHUX 1
00CITyrOBYBaHHS Ta TpoIIeCiB nicisionepaniitHux
B3aEMOJIIH 13 orepaniiHoro 3aMOBJIEHb
CIIOXKUBAYEM 00CITyroByBaHHS

Puc. 1.1. ABromaTH3ailis mpoIeciB Ta B3a€MO/Iii 3aKIafy i3 CIIOKUBaYaMU TOCTYT
i3 3acrocyBanHssM CRM-texHoIOTI{

Sk miaTBEpIKYE MpOBeeHe MOHOTpadiyHe TOCIIPKEHHS, TPaKTU4YHA (PyHKI1I0HAJIbHA
obmacte CRM-TexHomorii 0XOMmIoe Taki TpU HaWOUIbII BUKOPUCTOBYBaHI cepu (MOIymi):
SFA-texHomoTii aBTOMaTH3aMii GYHKIIN MiSUTBHOCTI Ta MATPUMKH TOPTOBHX IMPEICTABHUKIB
(poGora 31 cioXKMBauaMH, YIpaBIiHHI KOHTaKTaMH, (POpMyBaHHs 0a3 CIIO’KUBAYIB Ta KII€HTIB,
dbopMyBaHHS KOMEPIIIHUX MPOMO3ULIN, (ikcalis MmpoaaxiB Ta 3BiTHICTH), MA-TexHOMOTr1s
aBToMaTH3amii  (QyHKIIH  peamizamii  MapKeTMHTOBOi  AisIBHOCTI  (TapreTyBaHHS,
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CEerMeHTYyBaHHs, MPOQITIOBAHHS CIIOKUBaYiB ,()OpMyBaHHs IIIJILOBOT ayaAuTOPii, PopMyBaHHS
KaTeropil KII€HTIB, IUIaHYBaHHI 1 peaji3aiii MapKeTHHTOBUX KaMIIaHid, BHU3HAYCHHS
PE3yJIbTaTUBHOCTI MAPKETUHIOBUX 3YCHIIb 33 TPYIIaMU CIIOKMBAYiB, MPOIYKTaMH, YIIPABIiHHS
yroJlaM, MapKeTHHTOB1 JIOCIIIJIKEHHS1, TIPOrHO3YBaHHS MTOBEAIHKH CIIOXKHBAaya MOCIYT, TOMIO),
CSA-TexHoI0ris aBTOMAaTH3allisl CITYKO MIATPUMKH criokuBada (popMyBaHHS 06a3 TaHUX PO
CIIOKMBaYiB, (DiKcallis JaHUX MMPO CIOXKUBAYa, KOHTAKTH, IPOOJIEMH, YTOIH, KYITIBIIIO, TOCTYTH
y4acTh B aKIlisx 31 crokuBaueM) Ta CSS-TexHOoIIor1s aBTOMaTH3al1ii 00CIIyrOBYBaHHS KJIIEHTIB
(MOHITOPUHT peaiizaiii 3aMOBJICHb, POOOTa CEpPBICHUX CIyk)0, 0a3a NaHUX MPO THIIOBI
po0IeMu poOOTH 31 CIIOKUBAaYaMH TIOCIYT Ta CIIOCOOH 1X BUPIIIEHHS, aHAII3 CEPBICHUX YTO/I,
3aco0M yIpaBIiHHS 3aIUTaMH CIIOKHUBAYiB, TOIIO) (Pa6abax K., Mora X., I6parim X.,
2011; Yarepimxki C., 2020).

BnpoBamkennss CRM-texHomorii 3aKJIaJaMu  TIOCAYT JO3BOJUTH ITiABUIIUTH
e(heKTUBHICTh B3a€MO/IiH 31 CIIO’KMBAYaMH MOCTYT Ta €(pEKTUBHICTh pealti3allii MapKeTUHTOBOT
JUSUTBHOCTI 3aKJIaay TIOCHYT.

BucHoBku, o0OroBopenHss Tta pexomenaamii. I[lepenymoBamu po3Butky CRM-
TEXHOJIOTiH, 110 3a0€3Me4y0Th eEeKTHBHI B3a€MO/IiT 3aKiIaliB ChepH MOCIYT 13 CIIO)KUBAYaMU
B YKpaiHi € 30BHIIIHI YUHHUKH, TaKi SK: PO3BUTOK KOHKYPEHTHOTO PUHKOBOTO CEPEIOBUINA Ta
PUHKOBHX TIepeBar KOHKYpPEHTIB; MOCTiiiHE OHOBJICHHS Ta SKICHE 3pPOCTaHHS 3alHTiB
CIOKMBAYiB TMOCIYr IIOJO TMPOIECiB OOCIYyroByBaHHsS Mig-4ac 3AIACHEHHS KYIIiBIl 1
3aJI0BOJICHHS iX MOTped, moBHOMIpHA U pOBi3aLis YCiX cep CyCHiIbHOTrO KUTTS, EKOHOMIKH
Ta MApKETUHIOBUX B3a€MOIIi 13 CIIOXKMBAauYaMu; METOAMYHA pO3pO0Ka Ta 3aCTOCYBaHHS HOBUX
TEXHOJIOT11 MApKETHHTY, a TAKO>XK BHYTPIIIHI JJIs1 3aKJIa/(iB TIOCIYT: HOBI BUMOTH JIO peatizarii
MPOLIECiB aBTOMATH3allll BUKOHYBaHUX (DYyHKIII, MOBHOTa B3a€EMOJIi 3aKIaj-CIIOXKHBAY,
THYYKICTb Ta Oe3MepepBHICTh MPOLECiB 00CITyroByBaHHSA. Y BY3bKOMY PO3YMiHHI, CYTHICTBH
CRM-texHonorii 3BOAUTBCA A0 TexHoJorii aBToMaru3amii (QyHKUIH 1 mpoiecis
B3a€MOBITHOCHH 13 crnokuBadamu;, Outein mmpoko CRM posrmsgaerbes, sK BiAMOBiIHA
TEXHOJIOT1s, IHTEPHET-TEXHOJIOTis, KOHLENIis, iHpopMalliiiHa cucTemMa, cCucTeMa yIpaBIiHHS
SKICTIO Ta cTpareris. AproMaTu3ailii 3 qorromororo CRM-TexHOMOTT miIisraTh yei mpoecu
B3a€MOJI1 3aKjajly Yd TEepCOHANy 13 CHOXHBayaMH IIOCIYr Ha Mepeaonepariinii craaii
NEepUIMX KOHTAKTIB, HA CTaJii Oe3nmocepeHboro o0CIyroByBaHHS B ONepaliifHiid cuctemi, a
TaKOXK Ha IMICsOoNepaliifHiil crajii KOHTAKTIB MICISNPONAXHOTO 00CIyroByBaHHs. Sk
HiATBEP/KYE MpPOBEAEHE MOHOTpadiuHe JOCTIKEHHS, MpakTUyHa (yHKIIOHAIbHA 00JacTh
CRM-texHonOTii OXOIUTIOE Taki TpW HAWOUIBII BUKOpUCTOBYBaHI chepu (Momymi): SFA-
TEXHOJIOT11 aBTOMAaTu3aIlii GyHKIIIH AiSUTBHOCTI Ta MiATPUMKHU TOPTOBUX MpeAcTaBHUKIB, MA-
TEXHOJIOTisl aBTOMaTH3amii QyHKIH pearnizaiii MapkeTHHToBOi AisutbHOCTI, CSA-TeXHOIOTIs
aBToMarM3alis ciayx0 miATpUMKH cnokuBada Ta CSS-TexHonoriss aBromarusariii
oOciyroByBaHHs KiieHTIB. BripoBapkennss CRM-texHomorii  3akiamaMu mOCIyr J03BOJUTH
MiIBUIIMTA €(EeKTUBHICTh B3a€EMOJIH 31 CHOKMBa4aMH IMOCIYT Ta €pEeKTUBHICTh peaiizaiii
MapKETHHTOBOI JiSUTBHOCTI 3aKJIa/1y MOCIYT.
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